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This brochure provides information about the qualifications and business practices of Sickle
Hunter Financial Advisors, Inc. If you have any questions about the contents of this brochure,
please contact us by telephone at (813) 321-6423 or email travis.sickle@sicklehunter.com. The
information in this brochure has not been approved or verified by the United States Securities
and Exchange Commission or by any State Securities Authority.

Additional information about Sickle Hunter Financial Advisors, Inc. is also available on the
SEC’s website at www.adviserinfo.sec.gov.

Please note that the use of the term “registered investment adviser” and description of Sickle
Hunter Financial Advisors, Inc. and/or our associates as “registered” does not imply a certain
level of skill or training. You are encouraged to review this Brochure and Brochure Supplements
for our firm’s associates who advise you for more information on the qualifications of our firm
and our employees.



Item 2: Material Changes to Our Part 2A of Form ADV: Firm Brochure

Since the last update on September 28, 2021 the firm has updated AUM information and fee
schedule.
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Item 4: Advisory Business

We are dedicated to providing individuals and other types of clients with a wide array of investment
advisory services. Our firm is a corporation formed in the State of Florida. Our firm has been in business
as an investment adviser since 2014 and is wholly owned by Travis Sickle.

We specialize in the following types of services: Asset Management & Financial Planning. The
firm does sell annuities, insurance, or other commissioned products, and the firm’s Managing
Member is a licensed insurance agent with Sickle Hunter Financial Advisors, Inc.

The firm does act as a custodian of client assets.

An evaluation of each client’s initial situation is reviewed with the client, often in the form of a
net worth statement, risk analysis or similar document. Reviews occur but are not necessarily
communicated to the client. Additional reviews may be scheduled by our firm or the client when
necessary or desired.

Other professionals (e.g., lawyers, accountants, tax preparers, insurance agents, etc.) are engaged
directly by the client on an as-needed basis and may charge fees of their own. Conflicts of
interest will be disclosed to the client in the event they should occur.

Description of the Types of Advisory Services We Offer

Asset Management:
We emphasize continuous and regular account supervision. As part of our asset management
service, we generally create a portfolio, consisting of individual stocks or bonds, exchange traded
funds (“ETFs”), options, mutual funds and other public and private securities or investments. The
client’s individual investment strategy is tailored to their specific needs and may include some or
all of the previously mentioned securities. Each portfolio will be initially designed to meet a
particular investment goal, which we determine to be suitable to the client’s circumstances. Once
the appropriate portfolio has been determined, we review the portfolio at least quarterly and if
necessary, rebalance the portfolio based upon the client’s individual needs, stated goals and
objectives.

Financial Planning:
We provide a variety of financial planning and consultation services to individuals, families and
other clients regarding the management of their financial resources based upon an analysis of the
client’s current situation, goals, and objectives. Generally, such financial planning and consulting
services will involve preparing financial recommendations for clients based on the client’s financial
goals and objectives. This planning may encompass one or more of the following areas: Investment
Planning, Retirement Planning, Estate Planning, Charitable Planning, Education Planning, Corporate
and Personal Tax Planning, Corporate Structure, Real Estate Analysis, Mortgage/Debt Analysis,
Insurance Analysis, Lines of Credit Evaluation, Business and Personal Financial Planning.

Our financial planning services rendered to the clients usually include general recommendations for
a course of activity or specific actions to be taken by the client. For example, recommendations may
be made that the client(s) begin or revise investment programs, obtain or revise insurance



coverage, commence or alter retirement savings, build an emergency fund or establish an education
savings account. It should also be noted that we may refer clients to an accountant, attorney, or
other specialist as necessary.

Qualified Plan Consulting Services:
We offer Qualified Plan Consulting Services to individuals. We will meet with the client for information
gathering initially and then every quarter thereafter for review and recommendations. Annually, we will
review the investment options available within the plan and make investment recommendations to the
client based on the investment options available and the client’s financial objectives. It is ultimately the
clients’ decision to execute the recommendations made by us.

ERISA Plan Services:
We provide service to qualified and non-qualified retirement plans including 401(k) plans, 403(b)
plans, pension and profit sharing plans, cash balance plans, and deferred compensation plans.

Limited Scope ERISA 3(21) Fiduciary. We typically act as a limited scope ERISA 3(21)
fiduciary that can advise, help and assist plan sponsors with their investment decisions on a
non-discretionary basis. As an investment advisor registered under the Securities Act of Florida
and other applicable state securities laws, we have a fiduciary duty to act in the best interest of
the client. The plan sponsor is still ultimately responsible for the decisions made in their plan,
though using our firm can help mitigate that plan sponsor’s liability by following a diligent
process.

• Fiduciary Services are:

• Provide non-discretionary investment advice to the Client about asset
classes and investment alternatives available for the Plan in accordance with the Plan’s
investment policies and objectives. Client will make the final decision regarding the initial
selection, retention, removal and addition of investment options. Advisor acknowledges
that it is a fiduciary as defined in ERISA section 3 (21) (A) (ii).

• Assist the Client with the selection of a broad range of investment options
consistent with ERISA Section 404(c) and the regulations thereunder.

• Assist the Client in the development of an investment policy statement
(“IPS”). The IPS establishes the investment policies and objectives for the Plan. Client
shall have the ultimate responsibility and authority to establish such policies and
objectives and to adopt and amend the IPS.

• Assist in monitoring investment options by preparing periodic investment
reports that document investment performance, consistency of fund management and
conformance to the guidelines set forth in the IPS and make recommendations to
maintain, remove or replace investment options.

• Meet with Client on a periodic basis to discuss the reports and the
investment recommendations.

• Provide non-discretionary investment advice to the Plan Sponsor with
respect to the selection of a qualified default investment alternative for participants who



are automatically enrolled in the Plan or who have otherwise failed to make investment
elections. The Client retains the sole responsibility to provide all notices to the Plan
participants required under ERISA Section 404(c) (5).

• Non-fiduciary Services are:

• Assist in the education of Plan participants about general investment
information and the investment alternatives available to them under the Plan. Client
understands the Advisor’s assistance in education of the Plan participants shall be
consistent with and within the scope of the Department of Labor’s definition of
investment education (Department of Labor Interpretive Bulletin 96-1). As such, the
Advisor is not providing fiduciary advice as define by ERISA to the Plan participants.
Advisor will not provide investment advice concerning the prudence of any investment
option or combination of investment options for a particular participant or beneficiary
under the Plan.

• Assist in the group enrollment meetings designed to increase retirement
plan participation among the employees and investment and financial understanding by
the employees.

Advisor may provide these services or, alternatively, may arrange for the Plan’s other
providers to offer these services, as agreed upon between Advisor and Client.

• The Advisor has no responsibility to provide services related to the
following types of assets (“Excluded Assets”):

• Employer securities;

• Real estate (except for real estate funds or publicly traded REITs);

• Stock brokerage accounts or mutual fund windows;

• Participant loans;

• Non-publicly traded partnership interests;

• Other non-publicly traded securities or property (other than
collective trusts and similar vehicles); or

• Other hard-to-value or illiquid securities or property.

Excluded Assets will not be included in calculation of Fees paid to the Advisor under this
Agreement.

Tailoring of Advisory Services
We offer individualized investment advice to clients utilizing our Asset Management service.
Additionally, we offer general investment advice to clients utilizing our Financial Planning
services.

Each client has the opportunity to place reasonable restrictions on the types of investments to be
held in the portfolio. Restrictions on investments in certain securities or types of securities may
not be possible due to the level of difficulty this would entail in managing the account.



Restrictions would be limited to our Asset Management service. We do not manage assets
through our other services.

Participation in Wrap Fee Programs
We offer wrap fee programs as further described in Part 2A, Appendix 1 (the “Wrap Fee Program
Brochure”) of our Brochure. Our wrap fee and non-wrap fee accounts are managed on an
individualized basis according to the client’s investment objectives, financial goals, risk
tolerance, etc. We do not manage wrap fee accounts in a different fashion than non-wrap fee
accounts. As further described in our Wrap Fee Program Brochure, we receive a portion of the
wrap fee for our services.

Regulatory Assets Under Management
As of September 28, 2021 the firm has approximately $40 Million in client assets under
management on a discretionary basis.

Item 5: Fees & Compensation

How We Are Compensated for Our Advisory Services

Asset Management/ LPL Financial as Custodian:

Assets  Under Management
Annual Percentage of Assets Charge

$500,000 to $1,000,000
Up to 2%

Over $1,000,000
Up to 1.50%

Our firm’s fees are billed on a pro-rata annualized basis quarterly in advance based on the value of your
account on the last day of the previous quarter. Our fees are negotiable. Fees will be automatically
deducted from your managed account. In rare cases, we will agree to directly bill clients. LPL Financial
will make quarterly adjustments for deposits and withdrawals in client accounts. As part of this process,
you understand and acknowledge the following:

• LPL Financial as the custodian sends statements at least quarterly to
Clients showing all disbursements for their account, including the amount of the advisory
fees paid to our firm;

• The Client has provided authorization permitting fees to be directly paid
by these terms;

• LPL Financial calculates the advisory fees and deducts them from the
Client’s account.

Asset Management/ TD Ameritrade Institutional as Custodian:



Assets  Under Management
Annual Percentage of Assets Charge

$0 - $1,000,000
Up to 2.00%

Over $1,000,000
Up to 1.50%

Our firm’s fees are billed on a monthly basis based on the value of your account on the 1st day of the
month. If the 1st day of the month falls on a weekend, holiday or missed billing the following business
day will be used in place of the 1st of the month. The balance may be based on either the opening or
closing balance on the day the fee is calculated. Fees missed due to no or low cash available may be
calculated based on the next available billing cycle or next available balance date.

Our fees are generally not negotiable. Fees will be automatically deducted from your managed account.
As part of this process, you understand and acknowledge the following:

• TD Ameritrade Institutional as the custodian sends statements at least
quarterly to Clients showing all disbursements for their account, including the amount of
the advisory fees paid to our firm;

• The Client has provided authorization permitting fees to be directly paid
by these terms;

• Sickle Hunter Financial Advisors calculates the advisory fees and deducts
them from the Client’s account.

Asset Management/Betterment Institution

Assets  Under Management
Annual Percentage of Assets Charge

$0 -$500,000
1.25%

500,001-1,000,000
1.00%

1,000,001-5,000,000
0.75%

5,000,001+
0.50%

Our annual Advisory Fee is an asset-based fee, which will be prorated and billed on a quarterly basis in
arrears, based on the Client’s average daily account balance for the prior quarter multiplied by the Annual
Percentage of Assets Charge (i.e., 1.25% ÷ 4).



Our fees are generally not negotiable. Fees will be automatically deducted from your account. Betterment
Institution will make quarterly adjustments for deposits and withdrawals in client accounts. As part of this
process, you understand and acknowledge the following:

• Betterment Institution as the custodian sends statements at least quarterly
to Clients showing all disbursements for their account, including the amount of the
advisory fees paid to our firm;

• The Client has provided authorization permitting fees to be directly paid
by these terms;

• Betterment Institution calculates the advisory fees and deducts them from
the Client’s account. The fees are based on a client’s average balance of their entire
account. Client will see the total fee (to include the Betterment Institutional platform fee
of 25 basis points in addition to the annual percentage of assets charge by firm of 1.25%)

Performance Based Fees:

Assets under Management
Performance Fee
Over $1,000,000

25%

The Performance-based fees are charged quarterly in arrears for the previous period. The
performance fee will be a calculated by a Gross Asset Value of the account on a start date and
be benchmarked to the Net Asset Value of the stated account net of quarterly management
fees.  This fee schedule is on a quarterly basis. The schedule does contain a high water mark.
The schedule does not contain claw backs. A snapshot of the AUM of the account will be
taken on the start and end of each quarter and compared.  Additions and withdrawals to the
account with be adjusted. All fees will be deducted from the account via the custodial
providers.

Performance Fee disclaimer: All performance fees are based on a new high water mark for
any quarter that is charged.

HIGH WATER MARK CALCULATIONS:

• Initial deposit $1,000,000
• Performance fee is set at 25%
• End of first quarter balance is $1,075,000
• First quarter performance fee is $18,750
• Calculation: $75,000 x 25% = $18,750

New high water mark is $1,056,250 ($1,075,000 - $18,750)

• End of second quarter balance is $1,050,000
• No performance fee paid
• High water mark remains $1,056,250



• Fees will not be charged until the account value goes above the high water
mark of $1,056,250

This example assumes that there were no new deposits or new withdrawals, which can affect the
high water mark.

Hypothetical Net Deposit: If a new deposit is made into the account with a balance of
1,050,000 the high water mark will be calculated based on the dollar amount deposited. Using
the above scenario as an example:

• Deposit $50,000 to account with $1,050,000
• New account balance will be $1,100,000
• High water mark is increased by $50,000
• New high water mark is $1,106,250
• No performance fee paid
• The account will only be charged a performance fee once the account is

above the new high water mark.

Hypothetical Net Withdrawal: If new withdrawals are made in the account the high water
mark will be adjusted based on the percent withdrawn of the ending quarter’s account balance.

Using the above scenario as an example:

• Withdraw $50,000 from account with $1,050,000
• New account balance is $1,000,000, which is 95.24% of the ending

quarter’s account balance of $1,050,000
• New high water mark is calculated by adjusting the original high water

mark 95.24% of the high water mark:
Example: $1,056,250 * 95.24% = $1,005,972.50

• Rounding the percent adjusted to two decimal places
• No performance fee paid

Transaction fees apply to the performance based account.

The client will be billed for the Performance-Based Fees through a direct invoice. Lower fees
for comparable services may be available from other sources. Clients may terminate their
account within five (5) business days of signing the Investment Advisory Agreement for a full
refund. Clients may terminate advisory services with thirty (30) days written notice. Sickle
Hunter Financial Advisors will be entitled to a final fee calculation for the end final quarter.
The invoice and fee calculations will be initiated immediately upon termination of the
account. Client shall be given thirty (30) days prior written notice of any increase in fees, and
client will acknowledge, in writing, any agreement of increase in said fees.

Automatic Fee Withdrawal
• The client provides written authorization permitting the adviser's fees to be

paid directly from the client's account held by the independent custodian;
• The independent custodian agrees to send to the client, at least quarterly, a

statement indicating all amounts disbursed from the account; and



• The investment adviser sends an invoice to the client and custodian
showing the amount of the fee, the value of the client's assets upon which the fee was
based, and the specific manner in which the fee was calculated.

Financial Planning:
We charge either on an hourly or flat fee basis for financial planning and consulting services.

Fixed Fees
The fee consists of an ongoing monthly fee of $49. - $99. A one time flat fee may be charged
and assessed based on the complexity of the situation. Additional meetings beyond the agreed
amount will be charged at a rate of $49. per 30 minutes. Fees are based on the unique client
needs and complexity of the services required. Prior to the planning process the client will be
provided an estimated fee. Client will pay the ongoing monthly fee upon signing the
agreement and every month thereafter until terminated by the client or advisor. Either party
may terminate this Agreement upon 60 days written notice without cause by either the client,
Company or Advisor. Past due amounts must be made current prior to terminating this
agreement by the client.

Payments will terminate at the end of the agreed period of 1 year or 60 days whichever is
longer. A termination initiated by the Company or Advisor will terminate future payments
immediately.

Financial planning services will continue after the one year minimum commitment unless
canceled in writing by either party. Client(s) may terminate the Agreement within five (5)
business days from the date of this agreement without obligation for an annual commitment.

All payments are final and no refunds are provided. Uncollected fees and past due amounts
may be deducted from any account held under our management or charged to payment
methods provided at any time.

Hourly Fees
One-time consulting services are offered based on an hourly fee of $125 per hour. Clients will
be provided an estimated fee range prior to the client engaging in services. Client will pay
half of the estimated fee at the signing of the agreement with the balance of the fee due to us
within thirty (30) days of signing the agreement.

Qualified Plan Consulting Services:
The annual fee for Qualified Plan Consulting Services will not exceed 1% of included plan assets. Fees
will be paid quarterly in advance. Client will be provided an invoice at the commencement of services
payable directly to us within ten (10) days of receipt. Clients may choose to pay us directly or have the
amount deducted from another account managed by us. Clients may terminate their account within five
(5) business days for a full refund. For termination after five (5) days, client will be entitled to a pro-rata
refund based on advice already rendered. Client shall be given thirty (30) days prior written notice of any
increase in fees, and client will acknowledge, in writing, any agreement of increase in said fees.

ERISA Plan Services:



The annual fees are based on the market value of the Included Assets and will not exceed 1%.
The initial fee will be based on the market value of the Plan assets as calculated by the custodian
or record keeper of the Included Assets on the first business day of the initial fee period and will
be due on the first business day of the fee period. If the services to be provided start any time
other than the first day of a quarter, the fee will be prorated based on the number of days
remaining in the initial fee period. Thereafter, the fee will be based on the market value of the
Plan assets on the last business day of the previous fee period (without adjustments for
anticipated withdrawals by Plan participants or other anticipated or scheduled transfers or
distribution of assets) and will be due the following business day. If this Agreement is terminated
prior to the end of the fee period, we shall be entitled to a prorated fee based on the number of
days during the fee period services were provided. Any unearned fees shall be refunded to the
Plan or Plan Sponsor.

The compensation of our firm for the services is described in detail in Schedule A of the ERISA
Plan Agreement. The Plan is obligated to pay the fees, however the Plan Sponsor may elect to
pay the fees. We do not reasonably expect to receive any additional compensation, directly or
indirectly, for its services under this Agreement. If additional compensation is received, we will
disclose this compensation, the services rendered, and the payer of compensation. We will offset
the compensation against the fees agreed upon under this Agreement.

Client Payment of Fees
Half of the estimated fee for hourly planning is due at the signing of the agreement; balance due
upon delivery of the completed plan. Initial fees for ongoing consulting services and wealth
management services are due upon signing the agreement with the monthly fee payable within
30 days of receipt of the invoice.

We charge our advisory fees monthly, quarterly in advance or in arrears. In the event that you
wish to terminate our services, we will refund the unearned portion of our advisory fee to you.
You need to contact us in writing and state that you wish to terminate our services. Upon receipt
of your letter of termination, we will proceed to close out your account and process a pro-rata
refund of unearned advisory fees.  Monthly fee billing is non-refundable.

Additional Client Fees Charged
Custodians may charge transaction fees on purchases or sales of certain mutual funds, equities,
exchange-traded funds or options. These charges may include Mutual Fund transaction fees, postage and
handling and miscellaneous fees (fee levied to recover costs associated with fees assessed by
self-regulatory organizations). These transaction charges are usually small and incidental to the purchase
or sale of a security. The selection of the security is more important than the nominal fee that the
custodian charges to buy or sell the security.

Advisor, in its sole discretion, may charge a lesser investment advisory fee based upon certain criteria
(e.g., historical relationship, type of assets, anticipated future earning capacity, anticipated future
additional assets, dollar amounts of assets to be managed, related accounts, account composition,
negotiations with clients, etc.). For more details on the brokerage practices, see Item 12 of this brochure.

Other Types of Fees & Expenses
Non-Wrap fee Clients will incur transaction charges for trades executed in their accounts. These
transaction fees are separate from our fees and will be disclosed by the firm that the trades are



executed through. Also, clients will pay the following separately incurred expenses, which we do
not receive any part of: charges imposed directly by a mutual fund, index fund, or exchange
traded fund which shall be disclosed in the fund’s prospectus (i.e., fund management fees and
other fund expenses).

Wrap fee clients will receive our Form ADV, Part 2A, Appendix 1 (the “Wrap Fee Program
Brochure”). Wrap fee clients will not incur transaction costs for trades. More information about
this is disclosed in our separate Wrap Fee Program Brochure.

Commissionable Securities Sales
We do not sell securities for a commission in our advisory accounts.

Item 6: Performance-Based Fees & Side-By-Side Management

We offer a program in which we share in the capital gains or capital appreciation of managed
securities. This program is offered only to Qualified Clients and must meet certain requirements
to be able to participate in being charged performance based fees which include:

• A natural person who, or a company that, immediately after entering into the
contract has at least $1,000,000 under the management of the investment advisors;

• Has a net worth (together, in the case of a natural person, with assets held jointly
with a spouse) of more than $2,000,000.  The persons’ residence must not be included as an asset.

The client does not pay an annual advisory fee based on the assets under management. The only fee
charged is a percentage of the yearly portfolio performance. To the extent that we charge a
performance–based fee, the performance-based fee will comply with the requirements of Section 205
and Rule 205-3 under the Investment Advisers Act of 1940.

The simultaneous management of these different types of client accounts, with different fee structures,
creates certain conflicts of interest, as the fees for the management of some client types are higher than
for others. Nevertheless, when managing the assets of these accounts, we have a duty to treat all
accounts fairly and equitably over time.

Additionally, since performance-based fees reward us for strong performance in accounts which are
subject to such fees, we may have an incentive to favor these accounts over those that have only
asset-based fees (i.e., fees based simply on the amount of assets under management in an account) with
respect to areas such as trading opportunities, trade allocation, and allocation of new investment
opportunities.

To mitigate the conflict, we represents that it is not our intent to trade a client’s account in an
irresponsible, unethical or baseless manner, or to assume unnecessary risk given potential perceived
reward. We will never knowingly or intentionally breach the fiduciary duty we owe to a client, and we
believe the incentive or performance fee portion of its compensation aligns, rather than divides, the
interests of clients and us in addition, the client may choose to place their account in the advisory fee
only program.



Item 7: Types of Clients & Account Requirements

We have the following types of clients:
• Individuals & High Net Worth Individuals; and
• Pension and Profit Sharing Plans
• Small & Medium Sized Businesses

We do not impose requirements for opening and maintaining accounts or otherwise engaging us.

Item 8: Methods of Analysis, Investment Strategies & Risk of Loss

Methods of Analysis
We use the following methods of analysis in formulating our investment advice and/or managing
client assets:

• Charting;
• Cyclical;
• Fundamental;
• Technical.

Investment Strategies We Use
We use the following strategies in managing client accounts, provided that such strategies are appropriate
to the needs of the client and consistent with the client's investment objectives, risk tolerance, and time
horizons, among other considerations:

• Long Term Purchases (Securities Held At Least a Year);
• Short Term Purchases (Securities Sold Within a Year);
• Trading (Securities Sold Within 30 Days);
• Margin Transactions;
• Option Writing, including Covered Options, Uncovered Options or

Spreading Strategies.

Risk of Loss
Investing in securities involves risk of loss that clients should be prepared to bear. While the
stock market may increase and your account(s) could enjoy a gain, it is also possible that the
stock market may decrease and your account(s) could suffer a loss. It is important that you
understand the risks associated with investing in the stock market, are appropriately diversified in
your investments, and ask us any questions you may have.

Description of Material, Significant or Unusual Risks
We generally invest client’s cash balances in money market funds, FDIC Insured Certificates of
Deposit, high-grade commercial paper and/or government backed debt instruments. Ultimately,
we try to achieve the highest return on our client’s cash balances through relatively low-risk
conservative investments. In most cases, at least a partial cash balance will be maintained in a



money market account so that our firm may debit advisory fees for our services related to Asset
Management as applicable.

Item 9: Disciplinary Information

There are no legal or disciplinary events that are material to the evaluation of our advisory business or the
integrity of our management.

Item 10: Other Financial Industry Activities & Affiliations

Representatives of our firm are insurance agents. They may offer insurance products and receive
customary fees as a result of insurance sales. A conflict of interest may arise as these insurance
sales may create an incentive to recommend products based on the compensation adviser and/or
our supervised persons may earn. The conflict is mitigated by the fact that we have a fiduciary
responsibility to place the best interest of the client first and the client is not required to purchase
any products or services. Clients have the option to purchase these products or services through
another insurance agent of their choosing.

Item 11: Code of Ethics, Participation or Interest in Client
Transactions & Personal Trading

An investment adviser is considered a fiduciary and our firm has a fiduciary duty to all clients. As
a fiduciary, it is an investment adviser’s responsibility to provide fair and full disclosure of all
material facts and to act solely in the best interest of each of our clients at all times. Our fiduciary
duty is considered the core underlying principle for our Code of Ethics which also includes
Insider Trading and Personal Securities Transactions Policies and Procedures. If a client or a
potential client wishes to review our Code of Ethics in its entirety, a copy will be provided upon
request.

We recognize that the personal investment transactions of members and employees of our firm
demand the application of a high Code of Ethics and require that all such transactions be carried
out in a way that does not endanger the interest of any client. At the same time, we believe that if
investment goals are similar for clients and for members and employees of our firm, it is logical
and even desirable that there be common ownership of some securities.

Therefore, in order to prevent conflicts of interest, we have in place a set of procedures (including
a pre-clearing procedure) with respect to transactions effected by our members, officers and
employees for their personal accounts. In order to monitor compliance with our personal trading
policy, we have a quarterly securities transaction reporting system for all of our associates. Upon
employment or affiliation and at least annually thereafter, all supervised persons will sign an
acknowledgement that they have read, understand, and agree to comply with our Code of Ethics.

Neither our firm nor a related person recommends to clients, or buys or sells for client accounts,
securities in which our firm or a related person has a material financial interest. Related persons



of our firm may buy or sell securities and other investments that are also recommended to clients.
In order to minimize this conflict of interest, our related persons will place client interests ahead
of their own interests and adhere to our firm’s Code of Ethics. Further, our related persons will
refrain from buying or selling the same securities prior to buying or selling for our clients in the
same day. If related persons’ accounts are included in a block trade, our related person’s accounts
will be traded in the same manner every time.

Our firm and supervised persons must conduct business in an honest, ethical, and fair manner and avoid
all circumstances that might negatively affect or appear to affect our duty of complete loyalty to all clients.
This disclosure is provided to give all clients a summary of our Code of Ethics.

Item 12: Brokerage Practices

Selecting a Brokerage Firm
We seek to recommend a custodian/broker who will hold your assets and execute transactions on
terms that are overall most advantageous when compared to other available providers and their
services. We consider a wide range of factors, including, among others, these:

• Ability to maintain the confidentiality of trading intentions
• Timeliness of execution
• Timeliness and accuracy of trade confirmations
• Liquidity of the securities traded
• Willingness to commit capital
• Ability to place trades in difficult market environments
• Research services provided
• Ability to provide investment ideas
• Execution facilitation services provided
• Record keeping services provided
• Custody services provided
• Frequency and correction of trading errors
• Ability to access a variety of market venues
• Expertise as it relates to specific securities
• Financial condition
• Business reputation

With this in consideration, our firm has an arrangement with LPL Financial, TD Ameritrade
Institutional and Betterment Institutional. LPL Financial, TD Ameritrade Institutional and
Betterment Institutional offer to independent investment advisers non-soft dollar services, which
include custody of securities, trade execution, clearance and settlement of transactions. We
receive non-soft-dollar services such as research and administrative functions including portfolio
pricing, account statement generation and fee calculations, which are intended to support our
firm in conducting business and in serving the best interests of our clients. These services do not
incentivize us to recommend LPL Financial, TD Ameritrade Institutional or Betterment



Institutional. Our recommendation of LPL Financial, TD Ameritrade Institutional or Betterment
Institutional to our clients is based on our clients’ interests in receiving best execution and the
level of competitive, professional services LPL Financial, TD Ameritrade Institutional or
Betterment Institutional provides. Our firm does not receive client brokerage commissions (or
markups or markdowns) to obtain research or other products or services. Neither our firm
receives brokerage commissions for client referrals. We do not allow client-directed brokerage,
as trades in our clients’ accounts are executed through LPL Financial, TD Ameritrade
Institutional and Betterment Institutional, a qualified custodian and broker-dealer; neither do we
direct client transactions to LPL Financial, TD Ameritrade Institutional or Betterment
Institutional in return for soft-dollar benefits.

A retirement or ERISA plan client may direct all or part of portfolio transactions for its account
through a specific broker or dealer in order to obtain goods or services on behalf of the plan.
Such direction is permitted provided that the goods and services provided are reasonable
expenses of the plan incurred in the ordinary course of its business for which it otherwise would
be obligated and empowered to pay. ERISA prohibits directed brokerage arrangements when the
goods or services purchased are not for the exclusive benefit of the plan. Consequently, we will
request that plan sponsors who direct plan brokerage provide us with a letter documenting that
this arrangement will be for the exclusive benefit of the plan.

We perform investment management services for various clients. There are occasions on which
portfolio transactions may be executed as part of concurrent authorizations to purchase or sell the
same security for numerous accounts served by our firm, which involve accounts with similar
investment objectives. Although such concurrent authorizations potentially could be either
advantageous or disadvantageous to any one or more particular accounts, they are affected only
when we believe that to do so will be in the best interest of the affected accounts. When such
concurrent authorizations occur, the objective is to allocate the executions in a manner which is
deemed equitable to the accounts involved. In any given situation, we attempt to allocate trade
executions in the most equitable manner possible, taking into consideration client objectives,
current asset allocation and availability of funds using price averaging, proration and consistently
non-arbitrary methods of allocation.

Transactions for each client account generally will be effected independently, unless we decide to
purchase or sell the same securities for several clients at approximately the same time. We may,
but are not obligated to, combine or "batch" such orders to obtain “best execution”, to negotiate
more favorable commission rates, to allocate fairly among the clients’ differences in prices and
commissions or other transaction costs that might have been obtained had such orders been
placed independently. Under this procedure, transactions will be averaged as to price and will be
allocated among our clients in proportion to the purchase and sale orders placed for each client
account on any given day. To the extent that we determine to aggregate client orders for the
purchase or sale of securities, including securities in which our principals (and/or associated
persons) may invest, we shall generally do so in accordance with the parameters set forth in SEC
No-Action Letter, SMC Capital, Inc. We shall not receive any additional compensation or
remuneration as a result of the aggregation. When referring clients to dealers, we will only refer
clients to dealers registered in states where the clients reside.



If requested, we will arrange for the execution of securities brokerage transactions for the
account through broker-dealers that we reasonably believe will provide "best execution". In
seeking “best execution”, the determinative factor is not the lowest possible commission cost, but
whether the transaction represents the best qualitative execution. We also take into consideration
the full range of a broker-dealer's services including execution capability, commission rates, and
responsiveness. Although we will seek competitive commission rates, it may not necessarily
obtain the lowest possible commission rates for account transactions. Over-the-Counter (OTC)
securities transactions for our clients are generally effected based on two (2) separate
broker-dealers: (1) a “dealer” or “principal” acting as market-maker; and (2) the executing
broker-dealer that acts in an agency capacity for the client’s account. Dealers executing principal
transactions typically include a mark-up/down, which is included in the offer or bid price of the
securities purchased or sold. In addition to the dealer mark-up/down, the client may also incur
the transaction fee imposed by the executing broker-dealer. We do not receive any portion of the
dealer mark-up/down or the executing broker-dealer transaction fee.

Betterment Institutional

We do not maintain custody of your assets on which we advise, although we may be deemed to
have custody of your assets if you give us the authority to withdraw advisory fees from your
account (see Item 15 – Custody, below).  Your assets must be maintained in an account at a
“qualified custodian,” generally a broker-dealer.  We may recommend that our clients use MTG,
LLC dba Betterment Securities (“Betterment Securities”), a registered broker-dealer, member
SIPC, as the qualified custodian.  We are independently owned and operated and are not affiliated
with Betterment Securities.  Betterment Securities will hold your assets in a brokerage account
and buy and sell securities when we and/or you instruct them to.  While we may recommend that
you use Betterment Securities as custodian/broker, you will decide whether to do so and will
open your account with Betterment Securities by entering into an account directly with them.
We do not open the account for you, although we may assist you in doing so.  If you do not wish
to place your assets with Betterment Securities, then we cannot manage your account on
Betterment Institutional.

For our client’s accounts that Betterment Securities maintains, Betterment Securities generally
does not charge you separately for custody services, but is compensated as part of the Betterment
Institutional (defined below) platform fee, which is a percentage of the dollar amount of assets in
the account in lieu of commissions.  We have determined that having Betterment Securities
execute trades is consistent with our duty to see “best execution” of your trades.   Best execution
means the most favorable terms for a transaction based on all relevant factors, including those
listed above (see “How we select brokers/custodians”).

Betterment Securities serves as broker/dealer to Betterment Institutional, an investment and
advice platform serving independent investment advisory firms like us (“Betterment
Institutional”).
Betterment Institutional also makes available various support services, which may not be
available to Betterment’s retail customers.  Some of those services help us manage or administer
our clients’ accounts, while others help us manage and grow our business.  Betterment



Institutional’s support services are generally available on an unsolicited basis (we don’t have to
request them) and at no charge to us.  Following is a more detailed description of Betterment
Institutional’s support services:

• SERVICES THAT BENEFIT YOU.  Betterment Institutional includes
access to a range of investment products, execution of securities transactions, and custody
of client assets through Betterment Securities.  Betterment Securities’ services described
in this paragraph generally benefit you and your account.

• SERVICES THAT MAY NOT DIRECTLY BENEFIT YOU.  Betterment
Institutional also makes available to us other products and services that benefit us, but
may not directly benefit you or your account.  These products and services assist us in
managing and administering our client’s accounts, such as software and technology that
may:

• Assist with back-office functions, recordkeeping, and client reporting of
our clients’ accounts.

• Provide access to client account data (such as duplicate trade
confirmations and account statements).

• Provide pricing and other market data.
• Assist with back-office functions, recordkeeping, and client reporting.

• SERVICES THAT GENERALLY BENEFIT ONLY US.  By using
Betterment Institutional, we will be offered other services intended to help us manage and
further develop our business enterprise.  These services include:

• Educational conferences and events.
• Consulting on technology, compliance, legal, and business needs.
• Publications and conferences on practice management and business

succession.

The availability of these services from Betterment Institutional benefits us because we do not
have to produce or purchase them.  In addition, we don’t have to pay for Betterment Securities’
services.  These services may be contingent upon us committing a certain amount of business to
Betterment Securities in assets in custody.  We may have an incentive to recommend that you
maintain your account with Betterment Securities, based on our interest in receiving Betterment
Institutional and Betterment Securities’ services that benefit our business rather than based on
your interest in receiving the best value in custody services and the most favorable execution of
your transactions.  This is a potential conflict of interest.  We believe, however, that our selection
of Betterment Securities as custodian and broker is in the best interest of our clients.  Our
selection is primarily supported by the scope, quality, and price of Betterment Securities’
services (see “how we select brokers/custodians”) and not only us.



Item 13: Review of Accounts or Financial Plans

We review accounts on at least a quarterly basis for our clients subscribing to our Asset
Management services. The nature of these reviews is to learn whether clients’ accounts are in
line with their investment objectives, appropriately positioned based on market conditions, and
investment policies, if applicable. We do not provide written reports to clients, unless asked to do
so. Verbal reports to clients take place upon client request or when we contact clients who
subscribe to our Asset Management service. We may review client accounts more or less
frequently than described above. Among the factors which may trigger an off-cycle review are
major market or economic events, the client’s life events, requests by the client, etc.

Financial Planning clients do not receive reviews of their written plans unless they take action to
schedule a financial consultation with us. We do not provide ongoing services to financial
planning clients, but are willing to meet with such clients upon their request to discuss updates to
their plans, changes in their circumstances, etc. Financial Planning clients do not receive written
or verbal updated reports regarding their financial plans. Ongoing Financial Planning is based on
a retainer service which we provide on an as needed basis.

Item 14: Client Referrals & Other Compensation

Investment or Brokerage Discretion
We provide discretionary portfolio management services where the investment advice provided is custom
tailored to meet the needs and investment objectives of each client. Accordingly, we are authorized to
perform various functions, at the client’s expense, without further approval from the client. Such functions
include the determination of securities to be purchased/sold and the amount of securities to be
purchased/sold. We do not have discretionary authority over the broker or dealer to be used.

Suggestion of Brokers to Clients
We shall recommend the use of a particular broker-dealer such as LPL Financial, TD Ameritrade
Institutional or Betterment Institutional. Our general policies relative to the execution of client
securities brokerage transactions are as follows:

Execution of Brokerage Transactions (when applicable)
In seeking “best execution”, the determinative factor is not the lowest possible commission cost, but
whether the transaction represents the best qualitative execution. LPL Financial also takes into
consideration the full range of a broker-dealer's services including execution capability, commission rates,
and responsiveness. Although LPL Financial will seek competitive commission rates, it may not
necessarily obtain the lowest possible commission rates for all account transactions.

Over-the-Counter (OTC) securities transactions are generally effected based on two (2) separate
broker-dealers: (1) a “dealer” or “principal” acting as market-maker; and (2) the executing broker-dealer
that acts in an agency capacity. Dealers executing principal transactions typically include a
mark-up/down, which is included in the offer or bid price of the securities purchased or sold. In addition
to the dealer mark-up/down, the client may also incur the transaction fee imposed by the executing
broker-dealer. We do not receive any portion of the dealer mark-up/down or the executing broker-dealer
transaction fee.



Transactions for each client account will be effected independently. We individually review each client’s
account and place trades accordingly. Despite being purchased or sold at approximately the same time all
clients’ transactions will incur individual transaction fees.

Additional Compensation
We may receive from LPL Financial, TDAI or Betterment Institutional or a mutual fund company, without
cost and/or at a discount non soft-dollar support services and/or products, to assist us to better monitor
and service client accounts maintained at such institutions. Included within the support services we may
receive investment-related research, pricing information and market data, software and other technology
that provide access to client account data, compliance and/or practice management-related publications,
discounted or gratis consulting services, discounted and/or gratis attendance at conferences, meetings, and
other educational and/or social events, marketing support, computer hardware and/or software and/or
other products used by us to assist us in our investment advisory business operations.

Our clients do not pay more for investment transactions effected and/or assets maintained at LPL
Financial, TDAI or Betterment Institutional as result of this arrangement. There is no commitment made
by us to LPL Financial, TDAI or Betterment Institutional or any other institution as a result of the above
arrangement.

We receive a non-economic benefit from Betterment Institutional and Betterment Securities in the form of
the support products and services it makes available to us and other independent investment advisors
whose clients maintain their accounts at Betterment Securities. These products and services, how they
benefit us, and the related conflicts of interest are described above in Item 12 – Brokerage Practices. The
availability to us of Betterment Institutional and Betterment Securities’ products and services is not based
on us giving particular investment advice, such as buying particular securities for our clients.

Referral Fees
We may pay referral fees (non-commission based) to independent solicitors (non-registered
representatives) for the referral of their clients to our firm in accordance with relevant state
statutes and rules. Such referral fee represents a share of our investment advisory fee charged to
our clients. This arrangement will not result in higher costs to you. In this regard, we maintain
Solicitors Agreements in compliance with relevant state statutes and rules and applicable state
and federal laws. All clients referred by Solicitors to our firm will be given full written disclosure
describing the terms and fee arrangements between our firm and Solicitor(s). In cases where state
law requires licensure of solicitors, we ensure that no solicitation fees are paid unless the solicitor
is registered as an investment adviser representative of our firm. If we are paying solicitation fees
to another registered investment adviser, the licensure of individuals is the other firm’s
responsibility.



Item 15: Custody

Under government regulations, we are deemed to have custody of your assets, if, for example,
you authorize us to instruct Betterment Securities to deduct our advisory fees directly from your
account. Betterment Securities maintains actual custody of your assets. Your statements will be
available for you to review on the activity section of your Betterment Institutional account portal.
You will also receive account statements directly from Betterment Securities at least quarterly at
www.bettermentsecurities.com. You should carefully review those statements promptly. Upon
opening an account with a qualified custodian on a client's behalf, we promptly notify the client
in writing of the qualified custodian's contact information. If we decide to also send account
statements to clients, such notice and account statements include a legend that recommends that
the client compare the account statements received from the qualified custodian with those
received from our firm.

We encourage our clients to raise any questions with us about the custody, safety or security of
their assets. The custodians we do business with will send you account statements listing your
account balance(s), transaction history and any fee debits or other fees taken out of your account.

Item 16: Investment Discretion

Clients have the option of providing our firm with investment discretion on their behalf, pursuant
to an executed investment advisory client agreement. By granting investment discretion, we are
authorized to execute securities transactions, which securities are bought and sold, the total
amount to be bought and sold, and the costs at which the transactions will be effected.
Limitations may be imposed by the client in the form of specific constraints on any of these areas
of discretion with our firm’s written acknowledgement.

Item 17: Voting Client Securities

We may at our sole discretion accept proxy authority to vote client securities. Clients may receive
proxies or other solicitations directly from their custodian or a transfer agent. In the event that
proxies are sent to our firm, we will review and vote or abstain from voting at our sole discretion.
Clients may call, write or email us to discuss questions they may have about particular proxy
votes or other solicitations.



Item 18: Financial Information
Item 18: Financial Information

We are not required to provide financial information in this Brochure because:

• We do not require the prepayment of more than $500 in fees and six or
more months in advance.

• We do not take custody of client funds or securities.
• We do not have a financial condition or commitment that impairs our

ability to meet contractual and fiduciary obligations to clients.

We have never been the subject of a bankruptcy proceeding.

We have an outstanding loan from the Small Business Administration in the amount of $22,000.

Item 19: Requirements for State-Registered Advisers

Education and business background, including any outside business activities and
disclosable events for all management and supervised persons can be found in the
Supplement to this Brochure (Part 2B of Form ADV Part 2)

Material Relationship Maintained by this Advisory Business or Management Persons with
Issuers of Securities

None to Report



Item 1: Cover Page for Part 2B of Form ADV:
Brochure Supplement

June 26, 2019

Travis Sickle

1646 W Snow Avenue
Suite 144

Tampa, FL 33606

www.SickleHunter.com

Firm Contact:
Travis Sickle

Chief Compliance Officer

This brochure supplement provides information about Mr. Sickle that supplements our brochure.
You should have received a copy of that brochure. Please contact our Chief Compliance Officer if
you did not receive Sickle Hunter Financial Advisors, Inc.’s brochure or if you have any
questions about the contents of this supplement.

Additional information about Mr. Sickle (CRD #5235232) is available on the SEC’s website at
www.adviserinfo.sec.gov.
Brochure Supplement (Part 2B of Form ADV)
Supervised Person Brochure

Principal Executive Officer

Travis Sickle
Year of Birth: 1983



Item 2: Educational Background & Business Experience

Educational Background:
• 2005; University of North Carolina, Chapel Hill; Bachelor of Arts in

Management & Society

Business Background:

• 01/2011 – Present Sickle Hunter Financial Advisors, Inc.;
Owner/Chief Compliance Officer/Investment Advisor Representative

• 12/2014 – Present Sickle Hunter Financial Advisors, Inc.; Insurance
Agent

• 01/2019 – Present Travis Sickle Media, LLC
• 01/2019 – Present Oak Avenue Tax Advisors, LLC
• 11/2014 – Present       KTLC Properties, LLC; owner
• 01/2011 – 12/2014 LPL Financial; Registered Representative
• 01/2011 – 12/2014 Independent Financial Partners; Investment Advisor
• 10/2006 – 12/2010 Ameriprise Financial; Financial Advisor
• 08/2005 – 09/2006 Ferguson Enterprises; Showroom Consultant
• 08/2003 – 07/2005 University of North Carolina – Chapel Hill; Student

Exams, Licenses & Other Professional Designations:
• 2006: Series 7 & 66 Exams
• 2006:  Life, Health, Long-Term Care, Disability Insurance Licensed (FL)
• 2012: Certified Financial Planner (CFP®)
• 2009: Accredited Asset Management Specialist (AAMS ®)
• 2007: Chartered Retirement Planning Counselor (CRPC®)
• 2014: Retirement Income Certified Professional® (RICP®)
• 2019: IRS Enrolled Agent® (EA®)

The College for Financial Planning® awards the AAMS® designation to students who
successfully complete the program, pass the final examination and comply with the Code of
Ethics, which includes agreeing to abide by the Standards of Professional Conduct and Terms
and Conditions. Applicants must also disclose of any criminal, civil, self-regulatory organization,
or governmental agency inquiry, investigation, or proceeding relating to their professional or
business conduct. Conferment of the designation is contingent upon the College for Financial
Planning’s review of matters either self-disclosed or which are discovered by the College that are
required to be disclosed.

Continued use of the AAMS® designation is subject to ongoing renewal requirements. Every two
years individuals must renew their right to continue using the AAMS® designation by completing



16 hours of continuing education and reaffirming to abide by the Standards of Professional
Conduct, Terms and Conditions, and self-disclose any criminal, civil, self-regulatory
organization, or governmental agency inquiry, investigation, or proceeding relating to their
professional or business conduct.

Certified Financial Planner™ (CFP®) certification is obtained by completing an advanced
college-level course of study addressing the financial planning subject areas that the CFP board’s
studies have determined as necessary for the competent and professional delivery of financial
planning services, a comprehensive certification exam (administered in 10 hours over a 2 day
period) and agreeing to be bound by the CFP board’s standard of professional conduct. As a
prerequisite the IAR must have a bachelor’s degree from a regionally accredited United States
college or university (or foreign university equivalent) and have at least 3 years of full time
financial planning experience (or equivalent measured at 2,000 hours per year). This designation
requires 30 hours of continuing education every 2 years and renewing an agreement to be bound
by the standards of professional conduct.

The CRPC® is offered by The College for Financial Planning®. The CRPC® Program focuses on
the pre- and post-retirement needs of individuals. Enrollment in the program guides you through
the retirement process, addressing issues such as estate planning and asset management. The
College for Financial Planning® awards the Chartered Retirement Planning CounselorSM and
CRPC® designation to students who: successfully complete the program; pass the final
examination; and comply with the Code of Ethics, which includes agreeing to abide by the
Standards of Professional Conduct promulgated by The College for Financial Planning®.

Applicants must also disclose of any criminal, civil, self-regulatory organization, or
governmental agency inquiry, investigation, or proceeding relating to their professional or
business conduct. Conferment of the designation is contingent upon the College for Financial
Planning’s review of matters either self-disclosed or which are discovered by the College that are
required to be disclosed.

Successful students receive a certificate and are granted the right to use the designation on
correspondence and business cards for a two-year period.

Continued use of the CRPC® designation is subject to ongoing renewal requirements. Every two
years individuals must renew their right to continue using the CRPC® designation by: completing
16 hours of continuing education and reaffirming to abide by the Standards of Professional
Conduct, Terms and Conditions, and self-disclose any criminal, civil, self-regulatory
organization, or governmental agency inquiry, investigation, or proceeding relating to their
professional or business conduct.

Retirement Income Certified Professional® - (RICP®) certification: certification is awarded by
The American College of Financial Services, candidates must:

• Complete RICP® coursework within five months from the date of initial
enrollment.

• Complete three in-depth online courses.



• Meet the experience requirements: Three years of full-time business experience
within the five years preceding the date of the award. An undergraduate or graduate degree from
an accredited educational institution qualifies as one year of business experience.

• Sign and agree to abide by a Code of Ethics.

• Pass an exam administered by Pearson VUE Testing Center. Minimum test
score 70%.

• When you achieve the RICP® designation, you are subject to the PACE
Recertification Program, either earning 15 credit hours of educational activities in subject
matter that is acceptable to PACE Recertification for the reporting period January 1, 2014
through December 31, 2015, and for every two-year period thereafter.

An enrolled agent is a person who has earned the privilege of representing taxpayers before the
Internal Revenue Service by either passing a three-part comprehensive IRS test covering
individual and business tax returns, or through experience as a former IRS employee. Enrolled
agent status is the highest credential the IRS awards. Individuals who obtain this elite status must
adhere to ethical standards and complete 72 hours of continuing education courses every three
years.

Item 3: Disciplinary Information

There are no legal or disciplinary events material to the evaluation of Mr. Sickle.

Item 4: Other Business Activities

Mr. Sickle is a licensed insurance agent with Sickle Hunter Insurance Advisors, Inc. From time to time he
may offer insurance products and receive normal and customary fees as a result of insurance sales.

This represents a conflict of interest because it gives an incentive to recommend products and services
based on the commission received. This conflict is mitigated by the fact that Mr. Sickle has a fiduciary
responsibility to place the best interest of the client first and the clients are not required to purchase any
products or services. Clients have the option to purchase these products or services through another
insurance agent of their choosing.

Mr. Sickle owns and operates a real estate company under the name, KTLC Properties, LLC. The
business is engaged in property ownership and rentals.
Mr. Sickle owns and operates a www.theincrediblepenny.com as a financial blog.
Mr. Sickle owns and operates a YouTube channel. https://www.youtube.com/travissickle
Mr. Sickle owns and operates Travis Sickle Media, LLC as a personal finance video blog.
Mr. Sickle is a partner with Oak Avenue Tax Advisors

Item 5: Additional Compensation

Mr. Sickle receives compensation in his capacity as an insurance agent and owner of KTLC Properties,
LLC.

https://www.youtube.com/travissickle


Mr. Sickle receives compensation from advertisers on www.theincrediblepenny.com and the
Youtube channel.

Mr. Sickle receives compensation from Youtube and advertising on his YouTube channel in
connection with Travis Sickle Media, LLC.

Mr. Sickle receives compensation from Oak Avenue Tax Advisors.

Item 6: Supervision

Mr. Sickle is the sole principal and Chief Compliance Officer and as such has no internal supervision
placed over him. He is responsible for all supervision and formulation and monitoring of investment
advice offered to clients. He will adhere to the policies and procedures as described in the firm’s
Compliance Manual and he is, however, bound by our firm’s Code of Ethics.

Item 7: Requirements for State-Registered Advisers

Mr. Sickle has not been involved in any arbitration claim alleging damages in excess of $2,500.
Furthermore, he has neither been involved in nor found liable in any civil, self-regulatory organization, or
administrative proceeding nor has been the subject of any bankruptcy petitions.

http://www.theincrediblepenny.com

